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B cTatbe mnccnegyetcs TpaHchOpMaLMs MapKETUHIOBbIX CTpaTernm 1 yrnpaBieHYeCKMX NOOX040B
B yCNoBUAX GOPMUPOBAHNSA «3IKOHOMUKM BHUMaHMS». AHanmMsmpyeTca GEeHOMEH KPUTUYECKOIO CHMKEHUS
9DDEKTUBHOCTU TPAOULIMOHHbLIX PEKNaMHbIX KaHanoB, Bbl3BaHHbIN MHPOPMaLUOHHOW NeperpysKon
W 3aLUMTHBIMU KOTHUTUBHLIMIU MeXxaHu3MaMm noTpebuTenei (B 4aCTHOCTU, «6aHHEPHOW CNemnoTo» HOBOro
nokoneHus). Ha ocHoBe aHanm1sa nocnegHMx OaHHbIX 060CHOBLIBAETCA HEOBXOANMOCTL Nepexoaa OT aKC-
TEHCVBHbIX METOAOB 3aXBaTa BHUMaHUS K YeNloBeKOLEHTpUYHOM Mogenn (Human-Centric Management).
PaccmaTpuBatoTcs KoYeBble MHCTPYMEHTHI YAEPXKaHUA ayaAnTopumn: rmneprepcoHannaalms Ha 6ase
NN-areHTOB, HAaTUBHbLIN KOHTEHT N FreMMmndUKaumsa KmeHTckoro nytn. Ocoboe BHUMaHWe yaeneHo
3TUYECKMM acreKkTaMm yrnpaBneHns BHUMaHNEM U KOHLEMNUMM «bepeXXHOro MapKeTUHra» Kak daktopa
dopMmpoBaHMS [ONTOCPOYHOM NOSNBHOCTU. CaenaH BbIBOA O TOM, YTO B COBPEMEHHOW KOHKYPEHTHOM
cpefe NpPeMMyLLecTBO Noy4atoT KOMMNaHU1, MHBECTUPYIOLLME B KaYeCTBO W PeNeBaHTHOCTb KOHTaKTa,
a He B 4aCTOTY PEeK/IaMHOIr0 BO3AENCTBUS.

B ycnoBusix 4eTBEPTOW NPOMBILLNIEHHOWN PEBOJIO-
UMM M TOTalbHOMN LUMPPOBU3ALMN PLIHOYHBIX OT-
HOLLIEHUI KNaccmnyecKas napagnrma MapKeTuHra,
opueHTUpoBaHHas Ha oxBaT (reach) M YacToTy
KoHTakToB (frequency), BEMOHCTPUPYET NMPU3HAKM
rnyb6okoro kpusuca. CornacHo mccnegoBaHUaM
K. HenbcoH-®unp, 6onee 85% unppoBon pekna-
Mbl He NMpeonosieBaeT KOrHUTMBHbIA NOPOr NaMaTn
B 2,5 cekyHAbl, YTO genaeTt TpaguLNOHHbIE NHBE-
CTUUUM B MegnHOE NpoaBmKeHne ManoapheKTmnB-
HbIMIN

LleHTpanbHOM Npo6emMor COBPEMEHHOIO MEHE K-
MeHTa CTaHOBUTCH «baHHepHas crnenoTa 2.0» —
afanTMBHbIA MEXaHU3M NCUXUKK, GUNBTPYIOLWNN 00
99% BxopgsLlero MHGOPMaLMOHHOro LWyMa. B cBasun
C 3TUM BO3HMKAET HEOH6XOAMMOCTb NepeocMmbIcie-
HWS1 BHUMaHWS He KaK NO60YHOro NpoayKTa KOMMY -
HUKaLUWK, a KaK KOHeYHoro geduunTHOro pecypca.
Kak oTMe4aeTcs B NocnegHnx nccnegoBaHmsx B 06-
nacTn NPUKIagHOM 3KOHOMWKU, MHBECTULMN B NN -
rnepcoHanM3aunio NoBbILWAT 3PPEKTUBHOCTb KOH-
TakTa B 2,4 pa3sa No cpaBHEHMIO C TPaAULMOHHOW
OncnnernHom peknamom
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MeHemKMeHT

KoHuenuus «3KOHOMMKM BHUMaHUS», 3BOJIOLUO-
HMpoBaBLWada 13 ngen Nepbepta CaMMoHa, B ce-
peanHe 2020-x rogoB TpaHchopMupoBanach U3
dYTYPUCTUYECKOrO MPOrHO3a B KECTKYIO bU3HecC-
peanbHOCTb. B M1pe n3bbiTka MHpopMaLmnm «y3KUM
MeCTOM» CTAHOBWUTCS HE JOCTYN K JaHHbIM, a CMo-
COBHOCTb cybbeKTa nx obpaboTaTb U YCBOUTL

B TpaguLMOHHOM MapKeTUHre ycrnex N3aMepsncs
knnkamm (CTR) nnm nokasamu (Impressions). OgHa-
Ko B 2025-2026 rogax MeHemKMeHT nepenoBbix
TEXHOMOMMYECKMX KOMMaHNN MepeXoanT K METPUKE
Attention-Adjusted Reach — oxBaTy, CKOPPEKTU-
pPOBaHHOMY Ha YPOBEHb peasibHO BOBIEYEHHOCTU.
MpakTuyecKkme gaHHbIe MOKa3bIBAloT, YTO bpeHay
TpebyeTcst MUHMMYM 9 CeKyH[ Ka4eCTBEHHOM BO-
BNI€YEHHOCTU AN1s GOpMUPOBaHMS YCTONUMBOM CBSI-
31 B NaMATU NOTPebUTENS, B TO BPEMS KaK CpefHee
BPEMSsI KOHTaKTa B COLMalbHbIX CETAX NPOAoMKaeT
cokpalaTbcs | 1]. TuM By xapakTepusyeT 3ToT npo-
LLeCC KaK «MHAYCTpMann3aumio 3axsata CO3HaHNs»,
rae Kakabli CBOBOAHbBIN MOMEHT XU3HW YernoBeKa
CTaHOBUTCH 06HLEKTOM KOMMepLManmsaumm

CoBpeMeHHbIM NoTpebuTenb BbipaboTan ycTonym-
Bbll «MMMYHUTET» K NpepbiBUCTON (interruption)
pekname, 4YTO MPUBENIO K POCTY MNOMYNAPHOCTU
mopenu Slow Productivity, npm koTopor nonb3o-
BaTeNIM OCO3HAHHO OrpaHuYMBaloT BpeMs B LUNd-
POBbIX NPOCTPaHCTBaX, NCNOMNb3Ys 6IIOKNPOBLLMKU
n UN-bunbTpsl B 3TKX ycnoBusix BO3HUKaeT
KoHuenuua Human-Centric Management (4enose-
KOLIEHTPMYHOrO MeHedXMeHTa), NpegnosnaratoLlas
nepexop oT yrnpasneHUs rnpoga)kamm K yripasne-
HWIO KIIMEHTCKUM OMbITOM, FAe BO rNaBe yrna ctout
bepexxHoe OTHOLLEeHWE K KOFHUTUBHOMY pecypcy
nonb3oBaTens

Ha pucyHke 1 npegcTaeneH aHanma spPeKTUBHO-
CTM GopMaTOB B SKOHOMWMKE BHUMaHUS, KOTOPbIN
OEMOHCTPUPYET KPUTUYECKMI Pas3pbiB MeXxay nac-
CUBHbIM NOTPeBNeHNEM KOHTEHTa N aKTUBHBIM BO-
BNeYeHmneM, 4To HeobxoanMo ana GopMmUpoBaHUSA
OpeH-namMaTu.

CornacHo sMnmMpu4yeckmM paHHbiM K. HenbcoH-
®dung, nopor B 2,5 ceKyHbl aKTUBHOMO BHMMaHUS
SBNSETCA AeTEPMUHUPYIOLWNM GaKTOPOM OIS COo-
XpaHeHUs MHGOPMaLMK B AONITOCPOYHOM MaMATH
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notpebutens Kak BMgHO 13 nNpeacTtaB-
neHHoro rpaduka, TpagnunoHHble dopmaThl (Social
Ads) egBa JoCTUraloT 3TOM OTMETKM, YTO NoATBEp-
XOaeT rmnotesy o0 HeadPEKTUBHOCTU «KOBPOBBIX»
peKnaMHbIX 60MbapamMpoOBOK B LMdpPOBOM cpeae.

Mepexof K YeNOBEKOLLEHTPUYHOMY MEHELKMEHTY
TpebyeT BHeOpeHUs TEXHOMNOMMIA, KOTOpPbIE MUHN-
MUSMPYIOT «KOFHUTMBHOE TPEHME» W MOBbILLAOT
LEHHOCTb Ka)kgoi CEeKyHObl KOHTaKTa.

MHCprMeHTapI/IIZ ynpaBneHna akKTMBHbIM BHMMa-
HWEM B MapKEeTUHIOBbIX CTpaTermnax:

1. TnnepnepcoHannsaums Ha 6ase reHepaTUBHOIO
.
TpaguumMoHHas cerMeHTauusa aygutopum ycTy-
naeT MecTo QMHaMNUYeCKOW aganTaumm KOHTEH-
Ta B peasnibHOM BpeMeHun. Micnonb3osaHne NN~
areHToB NO3BONSAET 6peHgaM He NPOCTO TpaHC-
NMpoBaTh pekraMy, a BbicTynaTb B ponu «Umnd-
POBLIX KOHCbepXem». MiccnegoBaHua nogTeep-
YKOA0T, YTO NMEPCOHANM3NPOBaHHbIE MHTEpdEen-
Cbl COKpaLLaloT BPeMSs MOUCKa HYXHOM MHDOP-
Mauum Ha 40%, Nnpeobpasys CAKOHOMIIEHHOE
BpeMs B aKTUBHOE BHMMaHWe K 6peHay 4yTOo
COOTBETCTBYET NPUHUUNY «BepeXXHOro Mapke-
TUHra», rge 6peH yBakaeT BpeMEHHON pecypc
KNIMeHTa

2. FenMndUKaumna Kak MeEXaHN3M yaepXaHUs Ko-
FHUTUBHOIO POKyca.
FenMmndUKauma KnmeHTckoro nytn (Customer
Journey) NosBonsieT NpeofoneTb «6aHHEePHYIO
CnenoTy» 3a cYeT BKNIOYEeHNST MeXaHM3MOB J0-
dammnHoBOro BosHarpaxpgeHusa. B 2025 rogy
renmMnodnumpoBaHHble opMaTbl LEMOHCTPUPY-
0T YPOBEHb aKTUBHOIO BHMMaHMUs CBbiWwe 6 ce-
KYHL, YTO 3HaYUTESIbHO BbILE NMOPOra namsaTu
B 2,5 ceKkyHObl MeHeO)KMeHT Takmux KoMna-
HWin, Kak Duolingo n Starbucks, nokasbiBaeT, 4To
UrpoBble 3M1IEMEHTbI NpeBpaLLaloT NaccuBHOE
noTpebneHne B 0CO3HaHHOE B3auMOLEeNCTBME.

3. HaTMBHbIM KOHTEHT U OTKa3 OT «MNPEepPbIBUCTbIX»
KOMMYHMKaUWN.
JBONIOLMSA S3KOHOMUKM BHUMaHUA OUKTYET OTKa3
oT dopMaToB, NpepbiBaloWMX MNoNb3oBaTesb-
CKUIA onMbIT (pop-ups, mid-rolls), Ha cMeHy UM
NPUXogaT HaTUBHbIE MHTErpauum, KotTopble TUM
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Attention Levels by Content Format (2025-2026)
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Search Ads

Short Video Human-Centric

Puc. 1. AHanms addeKTUBHOCTM GOPMaTOB B SKOHOMUKE BHUMaHUS

By onmcbiBaeT Kak «opraHMyeckoe BrneTeHne
B MOTOK CO3HaHWUsI» TakoW nogxof No3Bons-
eT 6peHgaM 06XoaUTb KOFHUTUBHbIE GUILTPSI,
COXpaHsis JoBepue ayanTopun 1 obecnednsas
rny6uHy BOBJIEYEHHOCTU, HEOOCTYIMHYIO CTaH-
LapTHbIM PEeKNaMHbIM MHCTPYMEHTaM

MccnepoBaHne 3KOHOMUKM BHUMaHUSA B NMepuop,
2024-2026 rr. no3BondeT caenaTtb BblBOS, O HE0O-
paTMMOW CMeHe NapagurMbl B MapKeTUHIe U ynpas-
NEHUN KITMEHTCKUM OMnbITOM. TpagnLMOHHbIE MEeTO-
Obl arpecCcUBHOro 3axBaTa BHUMaHUs OKOHYaTe b-
HO ncyepnanu cebs, CTONKHYBLUMUCH C BUonornye-
CKMMU N KOTHUTUBHBIMU dUNbTPaMM notpebute-
ns

MopaBoas UTOr, MOXHO CAenaTb crieqylolme BbliBO-
Obl:

1. BHMMaHMe nepecTano O6biITb 6ecnniaTHbIM MNo-
B604YHbIM 3pDEKTOM KOHTEHTA M NPEBPATMUIOCH
B IMMUTUPOBAHHbIN aKTUB. SPPEKTUBHLIN Me-
HEe)KMEHT CerofgHsi — 3TO He MaKCMMM3aums
NMoKa3oB, a 6opbba 3a «KayeCTBEHHbIE CEKYHObI»
(akTMBHOE BHMMaHMe), NpeBbiWatoLme nopor
B 2,5 cekyHOpbl 019 3aKpernsieHns B NamMsaTn

2. nepexof K 4YenoBeKOLEHTPUYHOMY MOAxXoay
(Human-Centric Management) npoguKToBaH
He TONbKO NYMaHM3MOM, HO 1 S3KOHOMMYECKOW
LuenecoobpasHoCcTblo. bpeHabl, yBaarowme
BPEMS N KOTHUTUBHbIA Pecypc nonb3oBaTens,
OEeMOHCTpUpYIOT B 2,4 pasa 60nee BbICOKUM
ROI 3a c4YeT CHWXEHUS YPOBHS «LUUPPOBOro
COMPOTUBIIEHUS»

3. MHCTPYMEHTbI reHepaTusHoro NN un rny6o-
KOW nepcoHanmM3aumm OMKHbl NCMOMb30BaTb-
Csl He ANs ycuneHms HPOpPMaLMOHHOr O LWyMa,
a ansa ero punbTpauuu, BbICTyNas B posv UHTEN-
NeKTyanbHOro NocpegHuKa Mexxgy npogyKToM
M NOTPEBHOCTbLIO KITMEHTa

B ponrocpoyHon nepcnekTnBe KOHKYPEHTHOe npe-
MMYLLLECTBO NONyYaT Te KOMMaHWM, KOTOpble CMOryT
TpaHCchOPMMPOBaTbL CBOM MapPKETUHIOBbIE CTpaTe-
M N3 Moaenn «BTOPXXEHUS» B MOAESb «COTBOP-
YyecTBa», rae BHMMaHWe NoTpeobuTens obmMeHnBa-
€TCS Ha peasbHyl LEHHOCTb U SMOLMOHasIbHBIN
komoopT. Kak nogyepkunsaeT Tum By, coxpaHeHue
JOBepus ayanTopun B aMoxy TOTasbHOM KOMMepLU-
anuMsaumm Co3HaHUs CTaHOBUTCS MNaBHbIM aKTUBOM
6u3Heca
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